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What are the most
Important things a
presenter should do?
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TOP 3

1. Know your goal
2. Know your audience

3. Keep their attention
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Set goals before writing your presentation

Image source:http://alturl.com/2ejgr
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Your audience Is the hero
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Who is your audience”?

Image source: http://alturl.com/Binfs|

‘Nationality

\What do they know

*‘How many
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Adjust your presentation

Image source: http://www.thebadchemicals.com/?p=615
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Image source: http://alturl.

m/gvz

"As we start a new school year, Mr. Smith,
| just want you to know that I'm an Abstract-
Sequential learner and trust that
you'll conduct yourself accordingly!"




VAK model

Visual

Auditive

Kinesthetic

Seeing and
reading

Listening and
speaking

Touching and
doing
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Keep your audience’s attention

* Organise / structure

* Present

Image source : http://alturl.com/nixk3 RIPE
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What helps people remembering”

* Repetition
* From general to particular

 Link the new idea to what people know
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“How do you expect me to write with this?
It doesn’t even have a USB port for a keyboard!”

Image source: http://alturl.com/casae
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Split your presentation

The C'{unny Sack

Image source: hhttp://goo.gl/NgT2A
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Categorise your presentation

TOP 10

1.Know your goal

2.Consider the different learning st TOP 3

3.Split your presentation

4.Show a mini-outline 1. Know your goal

5.Categorise the information 2 KNow your au dience

6.Remembering the information . _
3. Keep their attention
7.Pause

8.Body language
9.Voice

10.Passion
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See and listen
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Overall, the Reach Analysis indicates how to maximize purchasers while
minimizing the number of products needed. While a different combinat

products maximizes product interest for each of the subgroups. the aa;
cee devices reach a large proportion of each of the six groups
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—xercise: Change a Presentation (15 mins)

» Change the presentation that will be given to
you. Include all the ideas suggested today.

» 3 or 4 slides are enough.

Goal:

* Organise a presentation that works for the
audience
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Use your voice.

Image source: http://www.flickr.com/photos/timsamoff/536143522/sizes/z/in/photostream/




ILENCE

N Silence is golden. Duct tape is silver.

Image source: http://goo.gl/M3UPO | ‘ Image source: http://goo.gl/XdRve



Body language is critical

Contempt gDiSEUSE

.
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Sadness  aPPYNESS Surprise
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Nothmq GREAT

Wb aVaR achievad
Without enthudiddm.

- MARDON

Image source: http://www.marketlikeachick.com/passion-in-marketing/

© Alfred Eisenstaedt/Wikipedia Commons
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TOP 4

1. Know your goal

2. Know your audience

3.
4,

Keep their attention

Practice

[ will Prauﬁco my modeli
[ will practice my modeliy
[ will Praoﬁw my modelir
[ will Prao‘l’ioo my modelin
[ will Praoﬁw my modeli
[ will practice my modeli
| will practice my modeli
[ wall Praaﬁoo my modelir
[ will practice my modeli
| will practice my modeli

[ will practice my modeling

technigue 2 hours every di

foohni{(/uo 2 hourg every dabI
technigve 2 hovr¢ every da
technigve Z hours every daq
technigve 2 howrs every da
technigve 2 hourg every dat,
technigve 2 hovré every da
technigue 2 hourg every dav
technigve 2 hovr¢ every dal
technigve 2 hovr¢ every d

R

technigve 2 hovrs every dav,

[ waill Praoﬁw my modcling_fochniq/ue 2 hovrg every c%
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Image source: http://alturl.com/gyqs2
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Image source: http://alturl.com/22pgf

SUCCES S

Because you too can own this face of pure accomplishment




What was your ‘aha’
moment?
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Thank you
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